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Throughout its eight years of serving the French speaking users of
heavy machinery and specialized equipment in Canada, InfraStructures
has established itself as the most acknowledged reference in its field. All
other magazines have a different scope or focus. None offer a better mix
of local content, important industry news, good circulation and reason-
able rates for both readers and advertisers.

As you may know, our next major step for 2005 is in the making: an
English print version of InfraStructures - distributed by mail across On-
tario and the Maritimes. If you are interested in receiving the English print
version of InfraStructures next year, please send us your coordinates by
mail or e-mail.

For the year 2004, issues of the English online version will feature more
content than last year. We encourage you to send in your news releases
and articles which we will gladly publish free of charge.

Finally, we offer a great advertising package: Buy space in our French
print version and get published in the English online version free of
charge. Please call us to discuss your advertising plans in detail.

P ﬁwu"ﬁfﬁﬂmﬂ_
Publisher/Editor

USED SWEEPERS IN STOCK

OptiFant 70 / CityFant 60 SALES & RENTALS
Assembled in Canadal Vacuum type street sweepers
ll Different models - from 2,2 m* to 10 m3

*_ Accessories Machinery Limited GityCat 5000  GityCat 2020 XL
Fadl ories Machinery (514) 387-6466 * 1-800-461-1979

On the front cover:  a Wirtgen scarifying machine at work on Marie-Anne street in
Montreal’s Plateau Mont-Royal district.
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In the News...

KAHILI GAS FIELD PRODUCTION COM-
MENCES

Austral Pacific Energy Ltd. reports that
production commenced on August 21 from
the Company’s Kahili-1A well in onshore
Taranaki, New Zealand. NGC, the owner
and operator of the Kahili Separation Plant
(KSP) and purchaser of the gas, is presently

commissioning the facility; and consequently
choke sizes are restricted at present, and
a stable production regime has yet to be
established. On August 24, the first day of
extended production, an average production
rate on a 12/64” choke was 2.2 million cubic
feet per day of raw gas, with a condensate
(light oil) to gas ratio in excess of 60 barrels
per million cubic feet, and a surface flowing
pressure in excess of 2,300 psi.

Gas is now flowing from KSP along the

REVERSIBLE
SNOW PLOWS

“HD”
HEAVY DUTY MODEL

PUSHER

SIDE WINGS
e TRUCK

e LOADER
e GRADER

MANUFACTURER
OF SNOW REMOVAL
EQUIPMENT AND
ATTACHMENTS FOR
HEAVY MACHINERY

BUCKET
FOR WHEEL LOADERS
& EXCAVATORS

QUICK-ATTACH
FOR WHEEL LOADERS
& EXCAVATORS

FORKS
FOR WHEEL LOADERS

INTERNET :
www.edfltd.com

E-MAIL :
info@edfltd.com

Call-us!

m Fax: (450) 649-1874

1735 Lavoisier St., Sainte-Julie, Qc J3E 1Y6

Toll free number

4

1-888-649-3331
(514) 866-6859
(450) 649-9461

1-888-649-E0F 1
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8 km (5 mile) pipeline linking it to NGC’s
regional LTS pipeline, hence to their Kapuni
Treatment Station, where propane and bu-
tane will be recovered from the stream, and
sales gas injected into the national gas grid.
The first truckload of oil left KSP on August
24 for the Omata oil tank farm, where it is
sold to Shell Qil.

Austral Pacific is the permit operator and
has a 45% equity in the Kahili Field, the other
participants being Tap Oil (30%) and Claire
Energy (25%). CEO Dave Bennett said “We
are very encouraged by the early perfor-
mance of the field, and congratulate NGC on
successfully bringing the Kahili production
facility into operation. We look forward to the
establishment of full, long term production,
which will provide the basis for further drilling
in the field.”

Source: Austral Pacific Energy Ltd.

$13,5 MILLION TO RE-BUILD MYRA CAN-
YON TRESTLES

Reconstruction of the historic Myra
Canyon trestles destroyed by wildfire will
begin this fall thanks to a $13.5-million part-
nership between the provincial and federal
governments, Premier Gordon Campbell and
Senator Ross Fitzpatrick announced recently.

“The Myra Canyon trestles are a na-
tional treasure, a major tourism asset for the
Okanagan economy and an invaluable part of
our provincial heritage,” Campbell said. “The
loss of the trestles was a devastating blow,
and their reconstruction is a priority for us all.
The same spirit of co-operation that helped
us face the fires last summer has allowed
governments, the community and local
residents to work together to rebuild these
vital pieces of B.C.’s history.”

Twelve of the 16 wooden trestles were
destroyed and two steel trestles damaged
last summer when the wildfire swept through
Myra-Bellevue Protected Area. In October,
Premier Campbell appointed a task force to
develop a recovery and restoration plan. The
task force included representatives from the
federal, provincial and local governments and
the Myra Canyon Trestle Restoration Society.
Working from recommendations of a steering
committee, the task force selected a plan
that includes a combination of scaled-down
and historic look-alike rebuilds.

The Myra Canyon Trestle Restoration
Society, which has already raised more than
$400,000 in additional funds for enhance-
ments such as interpretive displays and
programs that will be included in the restora-



tion, will oversee the reconstruction.

“Since 1992, the society has led the effort
to restore the Myra Canyon corridor and
trestles, transforming it into one of British
Columbia’s most popular hiking and cycling
trails,” said Ken Campbell, past president of
the Myra Canyon Trestle Restoration Society
and a member of the Premier’s Task Force.
“We have been involved in the recovery plan
process and our members and volunteers
look forward to participating fully in the
reconstruction.”

Built between 1912 and 1914 by Canadian
Pacific Railway, the trestles were part of the
Kettle Valley Railway that linked the centre
and southeast regions of the province with
the main railway at Hope. Decommissioned
in 1973, the rail line was purchased in 1990
by the Province and transformed into one of
British Columbia’s most popular hiking and
cycling trails. In January 2003, just seven
months before the wildfire, the Myra Canyon
section of the Kettle Valley Railway, now
part of the Trans Canada Trail, was named a
National Historic Site.

In May 2004, the province converted the
majority of Myra-Bellevue from a Protected
Area to a Class A Provincial Park.

Each year, 50,000 people visit Myra
Canyon and its trestles, generating $5 million
in economic benefits.

Source: Public Safety and Emergency
Preparedness Canada

VOLVO BRINGS PREMIUM PROGRAM TO
USED TRUCKS

The new Premium Used Trucks program
from Volvo Trucks North America, Inc. pro-
vides customers with high-quality pre-owned
Volvo trucks through authorized dealers who
have committed to exceptional standards for
used truck operations.

“Part of what makes Volvo a premium
truck brand is ensuring that our trucks retain
that premium value and image as they move
to their second owner,” said Mike McColgan,
truck remarketing development manager
for Volvo Trucks. “This means both our
pre-owned trucks and our dealers have to
meet high standards, so that our used truck
customers get the premium level of quality
and support they expect.

“There is tremendous demand for
pre-owned Volvo trucks and Volvos are
recognized as having excellent resale value,”
said McColgan. “As an example, a recent
industry report said the Volvo VN770’s value
is considered to be on par with the top

traditionally-styled tractors.”

The new Premium Used Trucks program
assists dealers in getting the high-quality
stock they need to take advantage of this
high demand. Trade-ins are the primary
source of the vehicles available through the
program. Approximately 90 days before
trade-ins are returned, descriptions and pric-
ing are posted on a web site. Eligible dealers
can then review this information and make
purchases electronically.

ToolCat from Bobhcat
4 wheel drive

4 wheel steer

Front boom can be fitted
with Bobcat attachments
2000 Ibs load capacity
29 km/h top speed
Lights and signals

Legal for on-road driving

Each truck in the program is certified as a
Premium Used Truck only after it passes an
in-depth inspection. Dealers who participate
in the program must meet specific require-
ments for trained and dedicated used truck
sales personnel.

Volvo Trucks North America assembles
its Volvo VN and VHD trucks in the United
States, at the ISO14001 and 1ISO9001 certi-
fied New River Valley Plant in Dublin, Virginia.
Volvo sponsors the America’s Road Team

Buy from the biggest

Bohcat

dealer in Canada!

All models in stock!

The best prices in the industry. Guaranteed!

SERVICE

RENTALS

MONTREAL: 9300 rue Edison, Anjou * Réal Baillargeon (514) 354-8891 ¢ 1-888-354-8891
OTTAWA: 860 ch. Belfast, Ottawa ¢ Mario Tremblay (613) 244-4388 ¢ 1-800-668-3846
www.matthewsequipment.com
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national highway safety outreach program.

Volvo Trucks North America, Inc., is part
of the Volvo Group of companies, a publicly
held company headquartered in Gothenburg,
Sweden. With 2003 sales of approximately
$22 billion, Volvo’s business areas include
heavy trucks, buses, construction equip-
ment, marine and industrial drive systems,
aerospace, and financial services.

Volvo Trucks North America, Inc.

BRIGGS EQUIPMENT, INC. OUTFITS HEAVY
EQUIPMENT RENTAL FLEET WITH GLOBAL-
TRACS

Qualcomm Incorporated announced that
Briggs Equipment, Inc., the United States’
14th largest equipment rental company and
the foremost Case construction equipment
distributor in North America, will outfit its
entire heavy equipment rental fleet with
Qualcomm’s GlobalTRACS® equipment man-
agement solution. The GlobalTRACS solution

(3) 1975 to 1987 SMI 7200 / 7500
snowblowers, Detroit Diesel engine

LARUE D55 Detachable snowblower
mechanical drive, 275hp, 8500 Ibs, 36
in. ribbon type screw, 40 in. turbine,
telescopic chute

Put the Larue advantage at WOIK for you

Many other used equipments for sale

(2)1981 and 1990 VOHL DV-1104
snowblowers, John Deere engine

New model !

LARUE T60 R36 Self-proppelled
snowblower, hydrostatic drive, Cat C9
350hp engine, 36 in. ribbon type screw,
40 in. turbine, telescopic chute

A
-

1-877-658-3013

680 Lenoir St., Ste-Foy, Qc G1X 3W3 e Fax: (418) 658-6799

Emergency Parts-Service 24/7 ¢ wwvwv.jalarue.com
SALES * SERVICE * RENTALS * FINANCING AVAILABLE
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collects, manages and transmits equipment
operating status and location data, all easily
accessible through a Web-based application
or integrated into existing back-end business
software systems.

“In the equipment rental industry, being
able to track utilization hours is absolutely
crucial to running a successful business,”
said Homer Denning, president of Briggs
Equipment. “By deploying the GlobalTRACS
solution to our entire fleet, we will be able to
maintain our equipment at regular intervals to
prevent unnecessary downtime and manage
our service contracts more efficiently, which
directly translates into cost reduction and
better service for our customers.”

“Qualcomm is pleased to be working with
Briggs, one of the nation’s largest equipment
rental fleets, to help them provide even
more efficient and effective services to their
customers,” said Tim Lewis, senior director
of construction equipment operations for
Qualcomm Wireless Business Solutions.
“Now, with the help of the GlobalTRACS
solution, not only will Briggs significantly
reduce their operating costs but they will be
able to service their customers better; provid-
ing the parts, services and equipment when
they need it. That translates into increased
productivity for them and their customers.”

Qualcomm is the industry’s global leader in
providing high-value wireless data solu-
tions with Network Operations Centers that
process more than nine million transactions
each day. Qualcomm has shipped more
than 523,000 Qualcomm mobile systems to
businesses in more than 39 countries on four
continents.

Qualcomm Incorporated, headquartered in
San Diego, California, is a leader in develop-
ing and delivering innovative digital wireless
communications products and services
based on the Company’s CDMA digital
technology.

Source: Qualcomm Wireless Business
Solutions

VOLVO CE RENTS SIGNS CONTRACTS FOR
RENTAL FRANCHISES IN CANADA

Volvo Construction Equipment Rents, Inc.
(Volvo CE Rents), has announced the signing
of two franchise agreement for new Volvo
equipment rental centers in Alberta and one
in Ontario.

Extreme Rentals, Inc. has entered into a
Volvo CE Rents franchise agreement to own
and operate independent Volvo CE Rents
centers in Grande Prairie, Alberta.



Volvo CE Rents also announced the
signing of Rocky Rentals based in Rocky
Mountain House, Alberta.

These announcements closely follow the
signing of the first Volvo Rents franchise in
Canada, Champion Rents, based in Bramp-
ton, Ontario.

Volvo CE Rents centers are independently
owned and operated franchises within the
Volvo Construction Equipment rental
program. They carry, in addition to Volvo
construction equipment, a comprehensive
line of essential equipment and tools for the
construction, commercial, industrial, and
homeowner markets.

Principal Volvo products for its franchised
rental centers include its comprehensive line
of compact excavators and wheel loaders
and the company’s backhoe and skid steer
loaders.

The unique Volvo CE Rents program
covers all aspects of an operating rental
business model and was designed and
developed by Volvo Construction Equipment
Rents, Inc. Program features include use of
the Volvo brand, financial assistance, a fleet
purchasing program for non-Volvo products,
a Volvo CE Rents proprietary software
program, training, facility design and regional
and local marketing.

Source: Volvo Construction Equipment
North America, Inc.

STANTEC TO ACQUIRE ONE OF TORONTO’S
PREMIER ARCHITECTURE FIRMS

Stantec announced it has reached an
agreement in principle to acquire one of
Toronto’s top architecture firms, Dunlop Ar-
chitects, which also has an office in Hamilton.
The addition of Dunlop’s approximately 100
employees will add to Stantec’s architectural
and interior design group - already one of
the largest in the country — and enhance the
Company’s presence in the Greater Toronto
Area (GTA).

“We have built a very successful and
respected architectural practice in western
Canada,” says Tony Franceschini, Stantec
President & CEQ. “The addition of Dunlop
moves us to one of the top architectural
firms in the country and increases Stantec’s
presence in the GTA.”

Dunlop Architects, a full service architec-
ture firm established in 1953, is recognized
as a leader in the design of facilities in the
acute and long-term health care, laboratory,
justice, civic and institutional, post-second-
ary educational, entertainment, and high-tech

communication markets. The firm provides

a wide spectrum of architectural consult-

ing services including architectural design,
project management, specifications, contract
administration, site review, and facilities
programming.

“We're looking forward to joining with
Stantec because of the opportunities it will
create for our employees and clients,” says
Chris Fillingham, Dunlop Managing Principal.
“Our staff will be gaining access to greater

Flat-Decks

Spreaders from 1.8 to 14 yds, Towable Spreaders

: Reversible and One-Way plows,
| Side Wings, Harness, etc.

technological and financial resources and get
the opportunity to work on projects through-
out North America while also being able to
offer a wider range of services to our clients.”
The transaction is expected to be complete
by mid-October.
Source: Stantec

NEW ALUMINIUM TRAILERS AT DELOUPE
Deloupe Inc., a semi-trailer manufacturer
based in La Guadeloupe, Quebec, has an-

F-Season, “U-Shaped” and Conventional Dump Bodies

1

Manufacturing

Installation

Repairs

Distribution

...All under the same roof...

Tel: 819-326-4896  Fax:819-326-6599

: 1157 route 329 N. Ste-Agathe-des-Monts, Québec J8C 2Z8 « e-mail : legroupesrg@yahoo.com
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under the name of Ultramax. It will be avail-
able in two versions: ‘Ultramax’, with a load
capacity of 50,000 Ibs., and ‘Ultramax HD’,
with a load capacity of 72,000 Ibs on 4 feet
spread in 2-3-4 axles.

Source: Deloupe Inc.

nounced a new business partnership with
East Manufacturing of Ohio that will allow
Deloupe Inc. to diversify its product line.

East Manufacturing is a North American
leader in the aluminium semi-trailer industry.
This will enable Deloupe to offer a high-qual-
ity product to its clientele in the province of
Quebec and Maritimes.

Sales director Pierre Liasse Deloupe says
that through this agreement, the company will
be able to offer a full aluminium semi-trailer

MEC TO LAUNCH PHOENIX SCISSOR LIFT
MEC Aerial Work Platforms, Fresno, Calif.,

expects to begin production in the first quar-

ter of 2005 on a new scissor lift line featuring

Les Equipements GLS Inc.

BUYS & SELLS USED EQUIPMENTS & PARTS
Robert Legault, sales manager
Offlce (514) 765 9393 « Cell.: (514) 594-0599 + Home: (450) 475-6260

; -
2002 SCHAEFF 823, 483 hours, 2000 SCHAEFF 863, 390 hours,
quick attach, 3rd valve, 1 yd quick attach, 3rd valve, 2.0 yd
bucket with bolted-on blade bucket

2003 TEREX 873 - DEMO - quick
attach, 3rd valve, 2.75 yd bucket,
COTE 12 ft «One Way» snow plow
available

SICARD 6x6 street flusher, Cum- Many CHAMPION and WABCO Many SICARD Jr, SMI 5250, SI-
mins / Ford diesel engines, tank, graders, snow removal equip- CARD 7200, VOHL DV4000 snow
snow removal equipment avail- ment available blowers

abe from 6 000 $t0 150000 % .......... from 6 000 $ to 150 000 $

FIAT ALLIS FR15 1983 grader, 2003 TEREX 860 SB loader-back- NEW 2004 TEREX TV900
quick attach, 3rd valve, 3 yd hoe, DEMO, 70 hours, A/C, ride weight 3600 Ibs, width 35.4 in.,
bucket, very good condition control, extendable boom, 3rd Kubota diesel engine

valve on the front

MANY OTHER MACHINES AVAILABLE

Please note that all our machines have been inspected and are ready to go to work for you...
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an omni-directional drive system (ODS). The
Phoenix scissor lift line is based on proven
MEC scissor lift design, with familiar features
such as the Powerlift 2 single beam lifting
mechanism. The first Phoenix models to be
available will be the 1932 ODS and 3068
ODS featuring 19- and 30-foot platform
heights, respectively, with other models to
follow during 2005. The Phoenix line will be
available through MEC dealers along with
MEC’s traditional scissor lift line.

Because the Phoenix scissor lift with ODS
can rotate in its own footprint, make 90° or
45° turns, or go sideways without turning at
all, it is ideal for confined space applications.
But, extreme maneuverability is also of inter-
est to everyone, no matter the application.

Working in conjunction with Airtrax Inc.,
Hammonton, N.J., the developer of ODS,
MEC is now in the process of field testing
prototype units. A concept vehicle was
displayed at ARA’s 2004 Rental Show and a
production unit should be available in time for
next year’s show.

The Airtrax ODS has no pivot steering
wheels. Even vehicles with power steering
must pivot their wheel and be moving either
forward or reverse in order to allow for
proper steering. This method causes friction
between the steering wheel and the surface
area, which could cause distortion to delicate
floor surfaces. By independently controlling
the rotation of each wheel, the scissor lift has
the ability to travel in any direction, with very
low friction to the surface areas.

The Phoenix scissor lifts feature four-wheel
drive. The drive module for each Omni-Direc-
tional wheel consists of its own independent
electric motor, transmission, brake, and
controller. The motor turns the wheel hub,
which is encircled with multiple rollers that
are angled from the wheel axis. The operator
controls the directional movement of the
scissor lift with a joystick. Operating on a
three-axis system, the joystick delivers 360°
control.

The system is low maintenance because
the motors do not have brushes or commuta-
tors to wear out and they have no grease
fittings. They’re lubricated for life. Likewise,
the wheel rollers are fabricated from durable
urethane and other materials. If individual
rollers must be replaced, each one is secured
with a single nut, making replacement easy.

Airtrax also offers an electric lift truck
featuring ODS. It is called The Sidewinder
with 3,000 Ibs capacity.

Source: MEC Aerial Work Platforms
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ATLAS COPCO INAUGURATES ROCK
REINFORCEMENT COMPETENCE CENTER

Atlas Copco has inaugurated its first dedi-
cated development center for rock reinforce-
ment technology, with the aim to make rock
excavation and underground operations safer
and more productive.

The center, based in Feistritz/Drau, Austria,
is the former headquarters of MAI Ankertech-
nik, which Atlas Copco acquired in 2002.
Atlas Copco has invested 2.3 million Euros in
new production machines and to extend and
modernize the production facilities, in order
to increase productivity and lower costs.

“This dedicated competence center for
the development of superior rock reinforce-
ment products has been created to serve the
worldwide tunneling, mining and construction
industries,” says Bjérn Rosengren, Business
Area Executive, Construction and Mining
Technique. “Customers can expect to see
many additional, interesting products from
Atlas Copco in the years ahead.”

Atlas Copco’s rock reinforcement product
line has been relocated from Sweden to
Austria to join Atlas Copco MAI's self-drilling
anchors product line, enabling the company
to utilize common resources and facilities
in a more efficient, productive way. In line
with the Group’s strategy of continuous
innovation, the center aims to offer innova-
tive, value-added products for demanding

rock reinforcement and ground engineering
applications.

The competence center is part of Atlas
Copco Underground Rock Excavation
division, within Construction and Mining
Technique. The creation of dedicated
competence centers is of crucial importance
to this business area.

Source: Atlas Copco, Construction and
Mining Technique

ROADTEC SELECTS BLS POLY BOLT-ON
TRACK PADS FOR ITS RX-500 MILLING
MACHINE

Roadtec, Inc., manufacturer of world-class
equipment for the road building industry,
has announced that it will offer, as an option,
the new BLS Poly Bolt-On™ track pads on
its RX-500 milling machine. The RX-500 is a
500 HP machine available with three or four
track assemblies. This lighter weight versatile
machine allows contractors to cut up to
thirteen inches deep with widths of 6’3", 6’7",
or 7’2", and is highly maneuverable for urban
situations. BLS Enterprises, Inc., of ltasca,
lllinois, U.S.A., has supplied Roadtec with
TUFPADS® bonded-to-triple grouser track
pads for many years. The newly introduced
BLS Poly Bolt-On™ version, which bolts to
the steel triple grouser, drew the attention of
Roadtec engineers when they talked to BLS
President, Barry Stoughton, at a recent trade

OEH

OTTAW A EQUIPMENT
E HYDRALILIC INC.

27 METER Z£ BO0OM

Distributor of Alliance Concrete Pumps
for the provinces of Québec and Ontario

LR —

YANMAR  (PALANGER)
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show, and he demonstrated for them the
benefits of utilizing the new type track pad.

Earlier in 2004, Roadtec announced that it
will offer, as optional equipment, the new BLS
Poly Bolt-On™ track pads on its new RX-900
milling machine. This new highway-class, full
lane/half lane milling machine was introduced
at the World of Asphalt, held in Nashville,
Tennessee, U.S.A, March 16-18, 2004.

The BLS Poly Bolt-On™ track pad is the
first of its kind to be manufactured for track
vehicles and is seen to be especially useful
on milling machines. Owners of milling
machines can now have the labor savings of
easy installation and dismantling of a bolt-on
pad and the cost savings that can be realized
by reusing the steel grouser, combined with
the durability and long life of a polyurethane
track pad. BLS Enterprises Inc. has received
much positive feedback from customers
who have been using the Poly Bolt-On™
track pads. Customers also save money by
replacing only the Poly Bolt-On™ track pads
and reusing their steel grousers after the first
purchase. Savings also result from lower
shipping costs, because much of the weight
is in the steel grouser. Costs to assemble
old cores for shipping become a thing of the
past. Because of simplified installation and
removal, companies can now replace track
pads in the field with a just small crew and
avoid having to transport the machine back
to the company’s garage.

BLS Enterprises, Inc. is the first company
to sell bonded track pads made from poly-
urethane and has done so for eighteen years.
Now BLS is the first company to manufacture
bolt-on to triple grouser track pads made
from polyurethane. In fact, the new BLS Poly
Bolt-On™ track pads, like the bonded pads,
are made from a special improved polyure-
thane compound known as Poly I, for up to
24% longer wear.

Roadtec, a legendary manufacturer in the
road building industry, is the first machine
maker to realize the benefits of using BLS
Poly Bolt-OnTM track pads, but it will
certainly not be the last.

Source: BLS Enterprises, Inc.
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ArvinMeritor and Raydan Manufacturing Enter into
Licensing Agreement for Vocational Suspensions

ArvinMeritor, Inc. Commercial Vehicle Sys-
tems (CVS) business group announces the
signing of a licensing agreement with Raydan
Manufacturing Inc., Alberta, Canada, for the
patented Air Link™ rear tandem suspension
product line. This exclusive agreement be-
gins a long-term global collaboration between
the two companies authorizing ArvinMeritor
to market, engineer and manufacture the Air
Link rear suspension product line, up to and
including 52,000 Ib. gross tandem weights
for commercial truck, trailer, specialty and
military OEMs. Raydan will continue to
manufacture the suspension for crane chas-
sis, custom retrofit, and all applications above
52,000 Ib. gross tandem weight

“This is a significant agreement for
ArvinMeritor as we continue to expand our
suspension module product line and meet
our customers’ expectations as a full systems
supplier. We are proud that Raydan has the
confidence in our engineering, manufactur-
ing, sales and service capabilities to enter

into this licensing agreement,” said Sergio
Carvalho, vice president and general man-
ager, Brakes, Suspension Systems, Trailer
Products and Ride Control.

Effective immediately, all engineering,
marketing, product planning and sales
activities for Air Link applications specified
within the agreement will be managed from

ArvinMeritor’s headquarters in Troy, Michigan.

This suspension is the industry’s only walking
beam air suspension and has been tested
successfully by Canada’s National Research
Council, the U.S. and Canadian militaries, as
well as private corporations. It is standard
original equipment on many road crane and
fire apparatus vehicles.

“We are very pleased to be working with
ArvinMeritor,” said Ray English, president
and CEO of Raydan Manufacturing Inc.
“Their global presence makes the Air Link
available worldwide, and as the largest axle
manufacturer in North America, the Air Link is
a natural fit.”

Ray English, President and CEO of Raydan Manu-
facturing with Sergio Carvalho, Vice President and
General Manager, Brakes, Suspension Systems,
Trailer Products and Ride Control for ArvinMeritor
Established in 1992, Raydan Manufactur-
ing Inc. is an Edmonton, Alberta-based pro-
ducer of specialized suspension and coupling
systems for trucks and heavy equipment.
Source: ArvinMeritor
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ACCESSORIES MACHINERY LIMITED

At your service
since 1940

CityCat 5000

CANMBRIDGE, ONTARIO
Tel: (519) 622-7974 + (519) 729-6466

Internet: www.aolaml.com e e-mail: aol-ont@aolaml.com
MANUFACTURER ¢ DISTRIBUTOR

m VACUUM SWEEPERS ASSEMBLED IN CANADA

e BUGHER Street Sweepers

Toll Free: 1-800-461-1979
Fax : (519) 622-4380

CityCat 2020 XL CitySpider

L. ACCESSOIRESINC
(819) 569-4207

www.georocfor. com
geo.roc.for@sympatico.ca

165 Joseph-Robertson, Sherbrooke, QC J1L 2W7
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e Replacement Parts for All Makes of Sweepers
e Street Sweeping Brushes

e Steam Boilers for Frost Control
© BENFORD Vibratory Rollers

e SULLIVAN Air Compressors




Air-Weigh® On-Board Truck Scales Now Available as
Factory Option For Freightliner Trucks

Freightliner Trucks announced today
the availability of the Air-Weigh® in-dash
on-board truck and trailer scale system as
a factory option for all truck models with air
suspensions. The Air-Weigh Self-Weighing
Truck Scale™ can improve productivity and
reduce operating costs and delays caused by
check-weighing at truck stop scales.

Freightliner Trucks is the first OEM to
offer Air-Weigh on-board scales as a factory
option for its product line. The scales can
help decrease operating costs by eliminating
overweight fines and scale fees associated
with overweight loads.

“The Air-Weigh scale system takes the
guesswork out of loading, which helps our
customers maximize their time on the road
while minimizing fines and fees”, said Mark
Lampert, Senior Vice President, Sales and
Marketing, Freightliner Trucks. “Freightliner
Trucks is pleased to be the first to make self-
weighing trucks available to its customers.”

The Air-Weigh system consists of an in-cab

truck scale and a remote trailer scale. The in-
cab unit acts as the system master controller.
It displays steer, drive and lift axle weights,
up to seven trailer suspension weights if
equipped, GVW and net payload weight.

The Air-Weigh on-board scale is a true
scale system that is calibrated to each
vehicle’s suspension and weight, which is
measured by an installed air pressure sensor
in the suspension air line. Once the system is
calibrated, the Air-Weigh scale displays the
weight of the axle group to within 300 Ibs. of
a DOT certified scale.

When a self-weighing tractor picks up a
trailer that is equipped with the Air-Weigh
trailer scale, the trailer weight data is
automatically transmitted to the truck scale
in-cab display gauge and is included in the
GVW and net payload weights.

The Air-Weigh AW5800 series scale system
is available on any Freightliner Trucks medium
or heavy-duty truck models with rear or
combination front and rear air suspensions.

Direct sensing of the front axle is also avail-
able on vehicles with the Freightliner AirLiner®
front suspension. On those tractors without

front air suspension, the Air-Weigh truck scale
automatically calculates the transfer of weight
on and off the steer axle.

“Freightliner is committed to offering op-
tions and features that contribute to efficient
and productive operations,” said Lampert.
“By offering customers the option to spec the
Air-Weigh scale system in our vehicles, we
are helping them achieve a more successful
business operation.”

Source: Freightliner Trucks
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24 HRS ROAD SERVICE
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Used Tire Specialist
T e Trucks
o Off-Road
e Farming
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(CENTRE(DU[CAMIONAMOS(Abitibi)

SIZE MODEL CONDITION PRICE
17.5X25 L216 PR NEW 550.00 $
17.5X25 L316 PR NEW 650.00 $
20.5X25 L212PR NEW 750.00 $
20.5X25 L216 PR NEW 800.00 $
20.5X25 L316 PR NEW 850.00 $
20.5X25 L3 20 PR NEW 1000.00 $
23.5X25 L216 PR NEW 1200.00 $
23.5X25 L3 20 PR NEW 1250.00 $
This Month’s Special :
26.5X25 L3 24 PR NEW 1800.00 $
Limited Quantities ® For more information, please contact
Normand Gagné
Phone 450-477-6444 « Toll Free 1-877-477-6444
www.pneusdd.com e info@pneusdd.com

TANT Inc.

Phone: (819)/732:6471
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For 50 years, since June 5, 1954 , Volvo
has continuously marketed trucks with
turbocharged engines; initially as an option
for customers wanting maximum horsepower,
but since 1980 as standard on all Volvo
trucks in all weight classes.

Volvo has never been famous for its
adventurous spirit but rather for its steady,
cautious approach to technical innovation.
Volvo’s technical founding-father, Gustaf
Larson, wrote in a renowned sales manual
back in 1936 that Volvo had never introduced
new-fangled ideas that had not been tried
and tested for at least a couple of years!

Turbocharging, however, was no ‘new-
fangled’ idea. A method was patented back
in the early 1900s whereby a turbocharger
pressed more air into the engine’s cylinders,
thus increasing power output and operat-
ing efficiency. During the half-century or so
before Volvo started its continuous series
production of turbocharged engines for
trucks, this technology was utilised in ap-
plications such as large ship engines, railcar
engines and even the odd experimental truck.

LEGENDARY ENGINE DESIGNERS

In the early 1950s, there was considerable
enthusiasm at Volvo’s diesel engine design
department. When the turbo experiment got
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50 Years With Volvo
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under way in 1951, it was only five years
since the company had starting making
pre-chamber diesel engines. The first direct-
injection Volvo diesel engine had been built
just one year previously, in 1950.

At this time, Volvo was a small truck
factory selling its products mainly in Scandi-
navia. Production focused on medium-sized
trucks. There were no resources for the
development and manufacture of bigger
diesel engines than the largest then available,
which had a displacement of 9.6 litres. The
company’s engineers agreed that an even
bigger engine would add unnecessary extra
weight and excessive size and lead to high
fuel consumption.

At this time, Volvo’s engine design depart-
ment was headed by the legendary John
Stélblad. His team included Bertil Haggh,
later the head of Volvo Trucks’ department
of Engine Design and known throughout the
truck industry as ‘Mr Turbo’.

John Stélblad and Bertil Haggh discovered
that turbo manufacturer Eberspacher was in
the process of developing a smaller turbo-
charger that might be suitable for applications
such as truck and bus engines. The two
engineers realised that turbocharging might
be the answer to their quest for higher engine
power outputs.

PRACTICAL TESTING

The Stélblad-H&éggh team realised that
turbocharging required stronger engines than
the conventional normally aspirated units
currently produced. This realisation fitted in
well with the company’s strategic plans: the
largest truck engine at the time had been
developed for small production volumes us-
ing high-tech methods adopted from Volvo’s
aircraft production, and would scarcely be
suitable for mass-production techniques.

While other manufacturers at this time
experimenting with turbocharging chose to
add the new technology to already exist-
ing engines, Volvo went the other way: the
company developed an engine that from the
very outset was designed to accommodate
turbocharging, but Volvo also offered this

B

same engine without the new feature, for
customers who did not have much faith in
the new technology or who did not require
the added power it offered (or who hesitated
over the additional price-tag for the extra
horsepower).

In 1951 work started on the new engine
that would be designated the TD96AS
(turbocharged), D96AS (normally aspirated)
and D96AL (in horizontal configuration, for
buses). This was paralleled by series produc-
tion of the VDF engine with the same cylinder
dimensions as the forthcoming ‘96-series’
engine. This was admittedly a lightweight
and dependable power unit, but it was also
expensive to make and did not really have
sufficient margins for turbocharging without
compromising on reliability and service life.

It was soon established that the new D96
engine (in its basic form) would have the
same power output as its predecessor the
VDF (150 hp). However, most of the design
work was aimed at creating generous safety
margins so that the TD96 (the turbo version)
would be able to produce far higher outputs
in the future.

Although this was an entirely new engine
and although there were no computer-aided
design programs at this time, the design
process was completed in a very short period
of time. This was because the engineers were
able to draw on their experiences from the
VDF engine, which had the same shape of
combustion chamber as the new 96-series
engine.

To test whether the turbo variant was as
reliable and durable as the previous engines
and the non-turbo version, the new engine
was secretly fitted to a number of L395 Titan
trucks used for daily haulage duties.

Experiences from these practical tests
were very positive. Although there was
potential for extracting immensely high
power outputs, Volvo decided to limit power
output to 185 hp (35 more than the non-turbo
version).

Initial plans called for just 200 trucks to
be powered by the turbocharged engine,
followed by a thorough evaluation of the



experience gained and a decision on whether
to continue producing turbocharged trucks.
Owing to the excellent feedback, however,
production continued without a break after
delivery of the first 200 turbo trucks.

JUNE 5, 1954

From June 5, 1954, customers could
specify the new L395 Titan Turbo. This more
powerful truck was far more expensive than
the ‘normal’ Titan (which was still one of the
most powerful trucks on the market at this
time). While the base version of the L395
Titan cost 32,300 kronor, a Titan Turbo cost
at least 42,500 kronor (the turbo engine cost
an additional 5,500 kronor but it also required
a stronger rear axle with the renowned ‘Nor-
rland’ final drive at a price of 3,700 kronor,
which was able to handle the higher torque).

It would be a few months before custom-
ers could take delivery of the most powerful
Volvo model. A nationwide tour took place
during the summer, highlighting the introduc-
tion of the legendary Volvo ‘Viking’ with its
115 hp engine and where the spectacular
P1900 sports car was also unveiled to po-
tential customers. It was not until the end of
October 1954 that the first turbo trucks were
finally delivered to their eager customers.

INCREASING POWER OUTPUTS

Before John Stélblad and his team of
engineers authorized these higher power out-
puts, they wanted to evaluate the experience
gained from the many turbocharged trucks
from autumn 1954 that had been used in
regular haulage operations. It therefore took
another five years before they finally gave the
go-ahead for the 185 hp that the TD96 engine
produced.

It was not primarily the engine’s basic de-
sign that limited the potential power output,

but rather the poor lubricants available at
the time, which were of far inferior quality
compared with those in use today.

In 1960, power output increased to 195
hp. At that time, it was clear that it was not
the engine that was the critical component,
but rather the ‘driveline’
as a whole (that is to
say the combination of
engine, gearbox and rear
axle). It wasn’t until Volvo
presented an entirely new
rear axle in 1963, with
two-stage hub reduc-
tion, that power outputs
were allowed to make a
significant upsurge - to
230 hp.

The TD96C engine’s
230 hp, however, was
the upper limit for good
reliability and long service
life. That is why work iy
on an all-new 9.6-litre engine had already
been launched, the ‘100-series’ engine (that,
however, is an entirely different story).

BETTER ENVIRONMENTAL PROPERTIES

When turbocharging made its appearance
on Volvo’s engines, the main aim was in-
creased power output (and increased torque),
combined with unimpaired fuel economy.
Better environmental properties, quieter
operation and cleaner exhaust emissions
were simply added benefits that did not come
into focus until much later - but they were
benefits that would force Volvo’s competitors
to adopt turbocharging too - albeit rather
unwillingly.

Following the success of the first tur-
bocharged trucks, Volvo introduced turbo
engines (initially as options) in small and

medium trucks too.

In 1961, both the 6.7-litre engine (in the
Volvo Viking Turbo) and the 4.7-litre engine
(fitted to the Volvo Raske Turbo) came with
turbo power.

1970 saw the introduction of the F89, the

world’s first truck with a turbo engine as
standard.

In 1980, Volvo made its last non-turbo-
charged trucks.

NO RESTING

Already back in 1963, practical tests were
conducted with an intercooler as a supple-
ment to turbocharging with the aim of improv-
ing reliability and extending the service life
of the considerably more powerful engines.
The technology functioned perfectly, but at
the time there was no real need for increased
engine power and the transmissions of the
day did not have sufficient margins to handle
the significantly higher torque produced. 1978
saw the introduction of the F7 Intercooler
which, not least thanks to its engine technol-
ogy, won the ‘Truck of the Year’ award.

Visit our new web site

Your truck

Your truck outhitied iwith’
|  LAROCHELLE
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In 1987, Volvo was the first European
truck manufacturer to present the very first
series-produced truck engine available in
Europe (the TD122FS) to feature electronic
fuel injection, EDC.

In 1987, Violvo began utilizing ‘articulated
piston’ technology in its TD102FS engine.
Articulated pistons are made in two parts
from different materials and can handle
higher power outputs without jeopardizing
reliability or service life, while contributing to
a low noise level and relatively low exhaust
emissions.

Back in 1987, Volvo also introduced its first
16-litre engine, the TD162F, with four valves
per cylinder.

1993 saw Volvo introduce its most
revolutionary engine thus far, the D12A, in
its FH12 truck model. This made Volvo the
first vehicle manufacturer with an in-house
designed engine that featured not just a
turbocharger, intercooler and four valves per
cylinder, but also an overhead camshaft,
fuel supply via electronic unit injectors and a
unique, patented engine brake known as VEB
(Volvo Engine Brake).

In 1995 Volvo unveiled its vision of

tomorrow’s distribution truck in the form

of the ECT (Environmental Concept Truck)
powered by a gas turbine. It could run on

a wide variety of fuels, including renewable
fuels that contribute to a cleaner environ-
ment. This was paralleled by an experiment
with hybrid trucks that combined a traditional
diesel engine with electrical power for the
lowest possible environmental imprint when
operating in built-up areas.

In 1996 Volvo introduced its D6A-250
engine that featured a turbocharger, inter-
cooler and a mechanical compressor or
supercharger, in the FL6.

Today Volvo offers a variety of solutions
centered on environmentally optimized
vehicles for use in vulnerable environments,
such as the G6B (a 6-litre engine running or
natural gas) and the exhaust filter.

DEVELOPMENT CONTINUES...

For 50 years now, Volvo has been the only
manufacturer to continuously produce trucks
with turbocharged engines. Development has
been progressing steadily all the time.

The 1954 Volvo TD96AS produced 185
(gross) horsepower. The 2004 Volvo D16C-

610 pumps out 610 (net) horsepower.

In 1954, the Volvo TD96AS offered
maximum torque of 73 kilogram-meters (cor-
responding to about 715 Nm). Torque in the
2004 Volvo D16C-610 peaks at 2,500 Nm.

At comparable power outputs, today’s
modern truck engines from Volvo are more
fuel-efficient, quieter and produce cleaner
exhaust emissions than their 50-year-old
ancestors.

And development continues ...

LEADING GLOBAL MANUFACTURER

Volvo is today a leading manufacturer of
large truck engines. Volvo’s engine factory is
today one of the world’s largest production
facilities for the manufacture of large diesel
engines (over 9 liter displacement). The
factory in Skdvde produced 87,881 diesel
engines in 2003 for installation in commercial
vehicles and for marine/industrial applica-
tions. Volvo also manufactures diesel engines
in Curitiba, Brazil. In addition, preparations
are underway in Hagerstown, Md. for produc-
tion of Volvo engines in North America, in
time for the 2007 emissions regulations.

[Eastern]
RESSORTS CHARLAND INC.
Snow Removal Equipment
Claude Laroche : (819) 566-7555

Top Quality
Equipment
Snow plows/Spreaders
Dump Bodies
S.B.l. Quick Change System

Cityy4
EQUIPEMENTS TRANS-CAM
www.transcam.ca

Toll Free : 1-866-788-3379

Wes=m
EQUIPEMENTS LOURDS PAPINEAU INC.
michellemieux@elp.ca
Phone : (819) 983-5000

[Eastern]Ontario]

R. CARDINAL & SONS Equipment
Snow / Dump Body / Hydraulics
Phone : (613) 833-3151
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LISTEN TO THOSE WE SERVE.

Our customers rely on Bridgestone /Firestone for more than tires.

They trust us as a partner dedicated to new technology, product
innovations and award-winning service. And through the
success of these partnerships, we've become proud leaders in
the Mining Industry. Call today for more information or visit us at

www.bfor.com

RIDGESTONE Thivrestone
OFF ROAD TIRES

QUEBEC & ATLANTIC CANADA: (514) 943-9746 ONTARIO: (705) 760-6548 WESTERN CANADA: (780) 982-9995



Canada’s First GM Hybrid-Equipped Buses

General Motors of Canada and New Flyer
Industries announced today that BC Transit
will be the first transit system in Canada to
put GM’s advanced hybrid diesel-electric sys-
tem in regular service. Buses equipped with
GM’s hybrid system improve fuel economy
by up to 50 percent and reduce emissions
by up to 90 percent when compared to a
conventional diesel.

Michael Grimaldi, President of General
Motors of Canada, said, “With this agree-
ment, BC Transit will set the standard for fuel
efficient, environmentally-friendly bus fleets
in Canada. We are in discussions with other
transit agencies in Canada and have received
genuine interest from authorities in Toronto,
Montreal, Vancouver, Edmonton, Hamilton
and other jurisdictions.”

John Marinucci, President and CEO of
New Flyer said, “We are extremely pleased
to announce our first hybrid electric bus sale
in Canada after considerable success in the
U.S. New Flyer and GM have emerged as the
industry leaders in this field. We have a sig-

nificant portion of our production dedicated
to hybrids and we look forward to providing
our hybrid buses to other
transit systems across
Canada.”

BC Transit, the provin-
cial agency responsible
for municipal transit
systems across the
province, has signed a
contract to purchase six
40-foot (12m) production
hybrid diesel-electric
buses, with delivery in
the spring of 2005. Three
of the buses will go to
the Victoria Regional Transit System and
three to the Kelowna Regional Transit Sys-
tem. The GM hybrid system uses dual electric
motors for regenerative braking that slow
the bus down and capture the energy into
the advanced battery system. This captured
electrical energy is then used to launch the
bus from a stop using quiet electric motors

instead of the diesel engine.
“BC Transit is committed to identifying

and adopting new technologies to enhance
environmental quality,” said Greg Solcombe,
Chair of BC Transit. “The hybrid electric bus
has major advantages in not only environ-
mental quality but in lower operating and life
cycle costs as well as fuel costs. We look
forward to putting these buses into service.”
Industry Minister David L. Emerson said,

THE TRANSMISSION WITH A WORK ETRIC
AS STRONG AS YOURS.

Allison Automatics have always made trucks and drivers
more productive. For on- and off-highway applications,
the new Allison Rugged Duty Series is precisely the
transmission for your business. Allison Rugged

Duty Series Transmissions are designed with
increased ratings in horsepower, torgue and

GYW making them the right business decision

for productivity and profitability. Because the
Allison Rugged Duty Series Transmission
makes hetter use of engine torque, you don't
have to overpower your vehicle... driving down
vehicle purchase price and cost of ownership. If
you know what's good for your business, you'll
specify an Allison Rugged Duty Series Transmission

for your next trucks.

For a com of vehicle models Allison
a plete lsting featuring n;pﬂnnu

Teanambiclomns, comtaet your truck dealer or your
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“British Columbia has long been on the cut-
ting edge of environmental technologies and

| am pleased to see the adoption of these
hybrid buses as a continuation of the region’s
leadership in this area.” “These hybrid-buses
are an excellent example of putting advanced
technologies into action to help Canada ad-
dress climate change,” said the Honourable
R. John Efford, Minister of Natural Resources
Canada. Environment Minister Stephane Dion
also adds, “It is this kind of collaboration that
will allow Canada and Canadian business

to become global leaders in innovation and
environmental excellence”.

New Flyer is headquartered in Winnipeg
with two facilities in the U.S. and is the larg-
est manufacturer of heavy-duty transit buses
in North America. New Flyer’s innovative
low-floor and articulated buses are operated
by public transit authorities in New York, Los
Angeles, Vancouver, Seattle and many other
major cities in North America. New Flyer is
also supplying 235 GM Allison hybrid buses
to King County, Washington. By the end of
2004, New Flyer will have 309 hybrid buses
in operation with over 1 million service miles.

Source: GM Canada, New Flyer, BC Transit

Record Number Of
International Exhibit Pavilions
at Conexpo-Con/Agg and IFPE

Conexpo-Con/Agg 2005 and the co-located IFPE 2005 will host a record number of
international exhibit pavilions, bringing an added dimension to the shows. The pavilions will
provide attendees with access to product innovations and services developed outside the
U.S. Attendees will also have the opportunity to develop global business contacts through
the industry trade groups organizing the pavilions.

Conexpo-Con/Agg 2005 and IFPE 2005 will be held March 15-19, 2005 at the Las Vegas
Convention Center in Las Vegas, Nevada, USA and will be the international gathering place in
2005 for the construction, construction materials and power transmission industries.

Conexpo-Con/Agg 2005 will feature eight international exhibit pavilions with exhibitors
from China, Finland, Germany, Italy, Korea, Spain and the U.K. (Two Chinese industry groups
are hosting pavilions at the show.)

IFPE 2005 will host two international exhibit pavilions run by Chinese trade organizations
as well as an ltalian pavilion and a pavilion featuring exhibitors from Taiwan.

The Conexpo-Con/Agg 2005 international exhibit pavilions will be located in the North
Hall, Central Hall 1 and Central Hall 5 as well as outdoors in the Gold Lot. In addition,
satellite stands associated with the international exhibit pavilions will be located in product
concentration areas throughout the show to make it easier for attendees to find the types of
products they are interested in. The IFPE 2005 international pavilion participants will display
their products and services in South Hall 2, where IFPE is located.

Source: Conexpo-Con/Agg 2005 and IFPE 2005

www.conexpoconagg.com, www.ifpe.com

artier
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| VAL BELMA, OC
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1475 boulevard Pie XI Sud, Val Bélair, QC G3K 1H1

www.ecartierpontiac.com

* OVER 60 NEW TRUCKS AVAILABLE * READY FOR DELIVERY ¢ HEAVY DUTY PICKUPS e
SPECIALIZED UNITS - EMERGENCY - FIRE - MOBILE WORKSHOP - CREW CAB - AND OTHERS

TRUCK CENTER

Gilles Corriveau Tel.: (418) 847-6000
Cell: (418) 570-6464 Fax: (418) 847-6003
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DEMO International 2004

The Canadian Woodlands Forum DEMO International 2004
show, which was held September 16-18 near Quebec City in Laval
University’s research forest, drew thousands of people to see and feel
what was new in the forest.

Initiated in the 1960’s by
the Sustaining Members
Group of the Woodlands
Section of the Canadian
Pulp and Paper Asso-
ciation (now known as the
Canadian Woodlands

gy

p—— %,
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Forum), The DEMO show has become a world-class event with the exhibitors who obviously put a tremendous amount of time and
visitors coming from the US, Chile, Russia, United Kingdom, France, planning into their sites. Visitors were not disappointed as they were
New Zealand, Finland, Austria, Sweden, Brazil and Australia to able to see the very latest lines of equipment available from the major
name a few. The sites were fantastic and many kudos are due to manufacturers “live and in action”.

ROTO-SCREEN
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Sales * Rentals
Articulated Wheel Loaders
from 1 to 4 cubic yards
Snow Removal Attachment Available

«To try it, is to adopt it...»

Articulated wheel loaders Terex SCL 515 NEW, 3520 kg (7390 Ibs), cab, 0,65 m® bucket
2000 Schaeff SKS 633, «swing boom» very few hours
Terex SKL 824, NEW, 4130 kg (9050 Ibs), 1,0 v® bucket
Terex SKL 834, NEW, 5100 kg (11 240 Ibs), 1,2 v3 bucket
Terex SKL 853, NEW, 6800 kg (14 990 Ibs), 1,55 v® bucket
Terex SKL 863, NEW, 8550 kg (18 853 Ibs), 2,4 v® bucket
Terex SKL 873 SP, NEW, 13 500 kg (29 735 Ibs), 3,5 v® bucket

Mini-excavator 1999 Schaeff HR14, 2855 kg (6488 Ibs), very few hours
Wheeled excavator 1999 Schaeff HML22, 6100 kg (13 436 Ibs), very few hours
Loader-backhoe Terex TX760, NEW, depth 4,5 m (14'8"), power 86 hp

Work platform Upright 4x4 1999, articulated mast, reach 60 feet, 1500 hours
Telescopic material handler Terex SS1048 4x4 1998, capacity 10 000 Ibs, reach 48 feet

visit our website at

www.lavalhino.com
for an up to date list

Terex Roto-Mill PR160 CMI, 160 1999 Terex TA30 articulated
HP Cummins, two-axle steering.  truck, 30 tons, very few hours
clear forward view of cutting area

24” cut with conveyor

Distributed by :

Financing !
A r GE Capital/Terex Financial
£5F] TRLCK At preffered rates
H l " n on new equipment

Denis Ferland, President
Carmine Romano
Luc Chevrette
Telephone: 1-800-409-4455
or (450) 667-4466

1385 des Laurentides blvd, local 106, Laval, QC H7ZM 2Y2
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Champion Motor Graders is Back in the News

One door closed and another door opened.
That is the day Volvo Compact Motor Graders
was acquired by Champion Industries LLC.
“We had always hoped that if Champion
or Volvo decided to divest itself of this line
that they would talk to us first,” said Gary
Abernathy, President of the new Champion
Motor Grader organization. “We are very
excited by this turn of events. To once again
be affiliated with the Champion name as it
relates to motor graders is something that we
feel very strongly about.”

Abernathy’s original compact motor grad-
ers business became part of the Champion
Motor Graders line in 1993, which was then
acquired by Volvo Construction Equipment
in 1997. When Volvo recently decided to
divest the compact graders, and retain only
its full-size graders, Champion Industries was
formed to take over the line.

According to Gary Abernathy, the Cham-
pion line got its start as a family owned
company as did his own organization and he
considers it a real privilege to be able to put
the Champion name and gear logo on their
machines.

“With so much at stake, | am sure that if
Volvo did not feel we could properly represent
the name and the built-in brand equity, we
would not have been given the opportunity.”

PART OF A WORLDWIDE ORGANIZATION
“From a manufacturer’s perspective, it was
wonderful to be part of two of the greatest
names in the history of the construction
equipment industry — Volvo and Champion,”
said Bryan Abernathy, Vice President of
Marketing & Sales. “Today, the new Cham-
pion Motor Graders are better as a result

of our association. You don’t spend that
long with some of the greatest construction
equipment engineers in the industry without
learning lots.”

Some of the changes and product im-

provements that have been incorporated into
both the C-60/66 B and the C-80/86 B Motor
Graders include a new pedestal, incorporat-
ing industry standard controls, and an iso-
lated cab, which dramatically reduced sound
levels while improving operator comfort and
productivity. Other benefits of being part of
the world’s leading manufacturer of construc-
tion equipment is that in 2002, the Charlotte
operation and home of the Compact Graders
received its 9001 ISO Certification and this
year received its 9000:2000 Certification.
“Having ISO Certification means that our
employees know how to build a compact

grader,” said Bryan Abernathy. “This certainly
differentiates us from some of the other niche
manufacturers who may not always follow

a disciplined procedure during the build or
engineering portions of the job.”

“The certification process was very gratify-
ing for us,” he continues. “We have always
had a strong quality discipline. With help from
Volvo, we were able to document our existing
procedures and meet the ISO guidelines
without needing any real changes to the way
we build. We just had to get it written down
according to form.”

Bryan feels that ISO certification, along
with the fact that Champion makes the only
compact graders with EPA Tier 2-compliant
turbo engines, differentiates them from the
other players who have not achieved this
level of excellence. “This should give us a

The Simplest, Most Complete, Best Quality/Price Ratio

S 44

ACCENT CONTROLES ELECTRONIQUES INC.

Infrared Sensor
Option

ACCENT ELECTRONIC CONTROLE INC.

CHLORO '

Telephone : (418) 687-6344

Internet : www.aceelectronic.ca
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distinct advantage on governmental bids
where meeting EPA standards will soon
become part of the bid spec.”

RIGHT MACHINE FOR THE JOB

Gary Abernathy pointed out that other mar-
kets where the machine has success include
municipalities and State DOTs. In the case of
the municipalities, city workers are using it for
patchwork on roads or ditching. In the case
of the State Department of Transportation,
with the price of fuel and labor rising in direct
disproportion to budgets available, some of
the DOTs are choosing the compact graders
for many of the same reasons contractors
have been using them for years - easy to get
to the job site, more convenient and they do
not need a certified grader operator for the
machine.

THE GROWTH OF THE COMPACT MARKET
According to industry reports, the compact
equipment sector is still growing. Some of
this is driven by subdivision projects, where
homes that are being built closer together.
The end result for grading contractors is the
need for maneuverability. “The contractor

still has to get onto the site, complete his
work and get off the site. This makes the new
Champion Motor Grader the right machine for
the job.

“Contractors have always liked the
machine because they have been able to
maneuver it around. As well, they like it
because of the versatility it offers and the
attachments that are available. For some
of them it is almost like a tool carrier,” said
Bryan Abernathy.

“As well, there is a significant price
differential between the compact grader and
a regular-sized grader. If all you need is a
15,000 Ibs grader,” continued Gary, “then
our C80 B will do the job. Governments and
contractors do not want to spend the money
to bring a 30,000+Ib. machine to the job site
when a smaller more efficient one will do.”
Abernathy noted that machine weight can
be a critical factor. With the state of today’s
bridges in many parts of the world, road
profiles can restrict certain large pieces of
equipment from the job site. If the load limit
on the bridge is 20,000 Ibs, then sending a
33,000 Ibs machine to do the job is not an
option.

NEXT STEPS

Both Gary and Bryan are looking forward
to the challenges ahead of them including
building a dealer base. However, they know
that with the equipment that they are offering,
the experience that they both bring to the
operation and the team that they have been
working with for the last 11 years, the new
operation is ready for those challenges.

“We made a lot of good friends in the Volvo
organization and we plan to stay in touch with
them.”

Champion Motor Graders, the newest
company in the construction equipment
industry with a long and successful history,
has their head office and manufacturing
facility in Charlotte, NC. At this plant, they
manufacture motor graders with an operating
weight of 12,000 to 15,500 Ibs.

Source: Champion Motor Graders
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Titan V-Floor trailers:
Going to extremes for your business

48' Tandem-Axle Aluminum THINWALL™ Demonstration Trailer for Extreme-Duty Hauling
WALKING FLOOR® steel V-Floor™ unloader

L E R S

You know Titan THINWALL™ trailers have
the toughest all-aluminum body on the
road. But now you can get your Titan
custom-built with today's toughest live
floor to take on "extreme duty" loads like
scrap metal, aggregate and C&D debris.

Get all the capacity, productivity and
durability of Titan THINWALL plus the
strength, efficiency and backhaul versatility
of the new V-Floor™ unloader from KEITH®
WALKING FLOOR® systems.

* higher capacity, safer unloading,
more backhaul choices

* payloads up to 145 cu. yds

 solid steel floor resists impacts
and abrasion

Titan V-Floor trailers: going to extremes to be
the best trailer for your business.

Titan Trailers Inc.

If it doesn’t say TITAN, it can’t say THINWALL™!

1129 Hwy #3, R.R. #3, Delhi, Ontario, Canada N4B 2W6
Phone 519.688.4826 Fax: 519.688.6453 Email: info @titantrailers.com Website: www.titantrailers.com

Strength Through Innovation
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Freightliner Trucks Unveils New Business Class M2 106V

At the Great American Trucking Show,
held last month in Dallas, Texas, Freightliner
Trucks unveiled the new Business Class M2
106V vocational truck. It is a highly-versatile
vehicle engineered to be agile, efficient and
reliable. It also complements the Business
Class M2 112V, which was launched in the
second quarter of 2004. The M2 106V and
112V are designed for specialized applica-
tions which require heavy-duty, front-end
stability and power. The M2 V truck models
are ideal for snow plow and crane operations,
along with construction, agriculture, fire and
emergency, refuse, utility and municipal and
governmental services.

“As we see Freightliner Trucks’ business
increase in local and regional distribution and
services applications, we expect the intro-
duction of this vehicle to allow us an even
greater penetration of the vocational market,”
said Mark Lampert, Senior Vice President,
Sales and Marketing, Freightliner Trucks. “We
believe the versatility and reliability of the new
Business Class M2 106V makes it a compel-

ling value for the market segment.”

The 106V incorporates all of the same
key features as the Business
Class 112V in a smaller,
versatile package. Features
include a front engine power
take-off (PTO) provision for
powering snow plows, refuse
packers, cranes and utility
equipment. Additionally, front
frame extensions provide
a solid mounting point for
hydraulic pumps, winches,
front stabilizers and snow-
plows. These integral frame
extensions are offered in 6-,
12- and 24-inch increments.

Along with the other vehicles in the Busi-
ness Class M2 product line, the new M2 106V
features the Freightliner Trucks Multiplex
Wiring System that enables body builders
to modify the PTO interlocks with software
instead of designing a new harness. Ad-
ditionally, a clean back-of-cab allows for easy

body installation while exhaust stacks can be
mounted on the right or left side, vertically or

horizontally.

As part of the Business Class M2 product
line, the new M2 106V is built for reliability,
efficiency and maximum productivity. Its
lightweight aluminum cab maximizes payload
and resists corrosion. The Business Class M2
106V also features a standard stationary grille
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FURUKRWA

hydraulic drills

SAXUM

drilling tools

S INDECO

demolition attachments

Mario Roussel

v

Telephone : (613) 737-3963
Toll Free : 1-800-361-0673
Portable : (613) 880-3720
Fax : (613) 737-3908

3389 Hawthorne Rd, Ottawa, Ontario K1G 4G2
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and optional hood access hatches for ease
of service, which reduces maintenance time
and costs.

The new Business Class M2 106V offers
features which improve drivability and
maneuverability. The M2 106V offers an
up-to 55-degree wheel-cut, allowing for
maximum agility while the large windshield
and low-profile dash provides an expansive
view. Fresnel windows are available for a
wide-angle passenger-side view.

The Business Class M2 106V comes stan-
dard with a 6.4-liter Mercedes-Benz MBE 906
engine which offers up to 260 HP, 520-700 Ib
ft of torque, excellent fuel economy and the
best power-to-weight ratio in the industry.
The 7.2-liter MBE 926, with up to 330 HP and
800-1000 Ib ft of torque, is available as an
option along with the Caterpillar C7 and C9
engines. A full range of transmission options
are available including the Eaton Fuller
manual, Allison automatic and the Mercedes-
Benz Automated Gear Shift.

The new M2 106V is particularly effective
for jobs that require increased front-end
stability. Available with front suspension
ratings up to 20,000 Ibs and single or dual

steering gears, the M2 106V is able to take on
jobs previously unsuited for a truck its size.

A complete front axle selection, rated from
10,000 Ibs to 20,000 Ibs, is available on the
new M2 106V to meet the most demanding
applications. Rear axles ranging from 21,000

radiator is raised up so that the PTO shaft
coming out of the engine runs under the
radiator rather than through it, for enhanced
cooling capacity and optimal packaging
within the engine compartment.

The new Business Class M2 106V is avail-

Ibs to 46,000 Ibs are offered, rounding out the
vehicle’s ability for heavy-duty applications.
Multi-leaf or taper-leaf front suspension is
available as well as Freightliner’s proven Air-
Liner® or TufTrac® rear suspension systems,
with front suspension ratings from 10,000
Ibs to 20,000 Ibs and rear suspension ratings
from 21,000 Ibs to 46,000 Ibs.
The new Business Class M2 106V also
features a standard 1,000 in? radiator. The

Lange

18980 Transcanada Road,

Baie-d’Urfé (Montréal), QC
H9X 3R1

Telephone: (514) 457-4333
Toll Free: 1-800-239-9525

conveyors

able in Day Cab, Crew Cab and Extended
Cab configurations.

“The release of the new Business Class M2
106V bolsters the already robust Business
Class M2 product line,” added Lampert. “This
vehicle continues the legacy by offering the
latest technology and heavy-duty features
which allow operators to get any job done
with maximum efficiency and driver comfort.”

Source: Freightliner Trucks

Wireless scales for

Patenaude

Equipement Ltée

Fax: (514) 457-2875

RTV900 from KUBOTA

¢ 3 Range Hydrostatic Transmission
e 21.6 HP, 3 Cylinder, OHV Diesel Engine
¢ 1,102 LBS Loading Capacity

Order Yours Now! Call (514) 457-4333

Telephone: (514) 457-4333 * 1-800-239-9525
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The first wireless scales available in Québec
Monitor can show up to 4 conveyor scales at
any given time

Data transfer system to a computer and/or an
integrated printer available as an option

VEI

R
Wheel loader scales

No more contraventions
Maximize your trucks profitability
Precision from 0 to = 1%

Simple and fast to use

The best warranty in the business

5 Telephone :

1-877-663-4311

(450) 963-4311
Fax : (450) 963-7331
www.rmt.ca

Equipement "~




The Professional’s Choice

for Specialized Equipment

LeeBoy 8815 Even more robust.

Choice of steel or rubber crawlers. A new Legend™
screed table. 12 inch auger. LeeBoy again shows the
way towards a greater productivity.

Nouveau model LeeBoy 8816 All the features that have help establish LeeBoy as the ¥
world leader in the paving industry... 130 HP Cummins engine, 8 to 16 ft Legend™ screed
table with 10% screed extensions slope, 14 in variable speed auger and patented under
auger cut off plates

Lep oy

At J.A. Larue Inc., you'll find a wide range of M and JREISED name-brand
specialty road building and maintenance equipment to meet your varied construction
needs. Rental from Lﬁﬁ- means no surprises — you put the right equipment on the

LeeBoy 785 grader

Articulated frame, 6 speed Powershift transmission,
130 _I]:I_P Cummins Turbo engine, front blade and
scarifier.

Py
job when you need it and you know the cost before the equipment arrives at the site.

A special twist to the rental game

The specialized nature of the LeeBoy Rents equipment lineup of industry leading
paving, grading and road maintenance equipment adds a new twist to conventional
rentals.

Asphalt distributors -
Plus, with J.A. Larue Inc. branches in Laval and Quebec, you’re never far from a Skid () or trailer-mounted (T) asphalt distributors
are designed to provide commercial pavers with an

II efficient and easy to operate unite for tack coating.

LeeBoy Rents location!

1-877-658-3013
680, rue Lenoir, Sainte-Foy, Qc G1X 3W3
Fax: (418) 658-6799 Maximizer Il asphalt distributors
David Robichaud, cell.: (514) 497-1470 Designed to deliver accurate, uniform and economical
www.jalarue.com e david.robichaud@jalarue.com applications of liquid asphalt.

Emergency Parts-Service 24/7 ¢ www.jalarue.com
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Urban Infrastructures, Managing the Assets, Mastering

the Technology

This tenth edition of Urban Infrastructure
Week represents the culmination of a decade
of ongoing commitment and decisive action
on the part of CERIU and its partners to
secure the sustainable and economical
development of urban infrastructure. This
year’s theme, “Urban Infrastructure: Manag-
ing the Assets, Mastering the Technology,” is
an invitation to participants to focus on the
various steps involved in the sound planning
of investments related to urban infrastructure
rehabilitation as well as onthe avenues avail-
able to fund expenditures of this nature.

Essential infrastructure systems, including
waterworks, sewer systems, municipal pave-
ments and public utilities, occupy a critical
place in the municipal framework, alongside
public buildings, libraries, parks and recre-
ational facilities. Keeping them in good work-

ing order and preserving their value requires a
great deal of imagination and money. Recent
innovations in inspection, rehabilitation and
management have undoubtedly helped make
the absolute most of the available resources
- but this is simply not enough.

Recently, the Coalition pour le renouvel-
lement des infrastructures du Québec and
the Conference Board of Canada estimated
that municipalities would need a little more
than $1 billion a year for the next 15 years to
make up for the accumulated maintenance
deficit. In this context, it is obvious that short-
term federal and provincial subsidies are
inadequate and that long-term infrastructure
funding must be a core priority for municipali-
ties looking to ensure the sustainability of
their urban infrastructure systems.

In Quebec and around the world, efficient

planning is a must. This requires stakehold-
ers to rigorously analyze their respective
situations and actively seek out innovative,
cost-effective solutions. What’s more,
provincial and federal infrastructure policy
is increasingly requiring municipalities to
prepare an action plan. In order to establish
their priorities in this regard, they must also
eventually produce inventories and status
reports.

The process is a long and time-consuming
one, which requires the involvement of both
the government and the public and which
promises to dominate the attention of the
various urban infrastructure stakeholders in
the coming years.

Source: Centre d’expertise et de recherche
en infrastructures urbaines

Tel: (514) 848-9885, www.ceriu.qc.ca

Mark Systems Announces Agilis

Mark Systems announces the release

of Agilis, the first modern, all-inclusive
software suite specifically designed for

the construction industry. Agilis utilizes
state of the art technology to deliver highly
effective equipment asset management and
advanced job management, integrated with
a fully-featured construction accounting
system. “The construction industry deserves
a fully-featured, state of the art system

that addresses industry-specific needs

for asset and job management as well

as basic financial management,” stated
Robert Comperchio, vice president of field
operations for Mark Systems. “Agilis is that
system,”

Agilis equipment asset management
module reduces costs by optimizing equip-
ment utilization and maintenance as well as
its acquisition and disposition. With industry-
leading machine-to-machine (M2M) technol-
ogy providing real-time status of engine
use and location, the system’s integrated
dispatch allows the company to schedule
equipment use efficiently according to job
requirements. Significant cost savings can
result from avoiding unnecessary equipment
rentals. By integrating work orders, parts
inventory and maintenance tracking, Agilis
optimizes both manpower and material. The

InfraStructures October 2004 - page 28

system even produces equipment break-even
analyses and profit and loss statements for
management decision making.

“Asset management is critical to con-
struction company profitability,” said Roy
Walker, president of WES Construction.
Agilis increases equipment utilization while
decreasing direct labor and total direct costs
significantly.

Agilis’ job management module allows
unprecedented ease and accuracy in
managing people, equipment and materials
while providing automatic time and materials
collection for billing. Single point-of-entry
input of daily man-hours, equipment hours,
materials orders and the progress of each
phase of the job give managers direct, real-
time visibility into job progress and instantly
flags out-of-budget expenses. Compre-
hensive vendor analysis and rating enables
managers to easily identify the best vendor
for a particular material or job. Agilis allows
the production time card to be filed on paper,
via laptops that get docked, or via wireless
devices such as cell, satellite or WiFi.

Job management is the core of the con-
struction industry, key to budget control and
accurate billing,” said Peter Griffin, General
Manager of WES Construction. “Agilis will
allow us to respond immediately to job site

situations that can mean the difference
between profit and loss.” Key to Agilis’ ability
to enhance profitability is its industry-leading
single point-of-entry system which captures
all essential data at the relevant point of
activity, enabling a rich suite of reports and
automatic actions. “By using state of the art
technologies,” explains Mark Worsnop, Mark
Systems’ president, “including Microsoft
SQL server, Microsoft .Net developer suite,
and Crystal Reports, we were able to build
a single point-of-entry system that allows a
construction company to enjoy sophisticated
results without increasing demands on office
or field staff.” Matt Karam, Mark Systems’
senior software engineer, concludes “Nothing
for this industry has ever been so complete.”

While Agilis includes comprehensive
industry-standard construction accounting,
Mark Systems has extended these features to
include: insurance claims management and
accident tracking; automatic email notifica-
tion to insurance companies for equipment
and personnel changes; and multi-company,
multi-profit center accounting.

Source: Mark Systems

www.mark-systems.com
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YOUR COMPETITION’S DOING THE MATH. WHAT ABOUT YOU?

MARCH 15-19, 2005 - LAS VEGAS, USA

The world’s largest international exposition in 2005 for the construction and construction materials industries.
Co-located with IFPE 2005—The International Exposition for Power Transmission

Visit our website and click on “International Visitors” for further information.
WWW.(OHGXPOCOHGQQ.COIII
Tel: +1 414-298-4141 o Fax: +1 414-272-2672

Sponsored by Association of Equipment Manufacturers ® National Ready Mixed Concrete Association ® National Stone, Sand & Gravel Association ® Associated General Contractors of America
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Aluma Systems Wins Dubai Shoreline Apartment
Project Supplying Alumalite Flying Table

Aluma Systems announced recently that
it was awarded the formwork contract for
four residential/commercial tower blocks of
11 floors complete with podium levels. The
contract is part of the Shoreline Apartments
on The Palm Jumeirah. The total concrete
area of the project is in excess of 110,000
m? and is expected to be completed by April
2006.

The scope of the Aluma Systems’ contract
is to provide one and two thirds of a floor
of Alumalite Tables on each block totaling a
formwork area of 14,200 m2.

The Shoreline apartments are located at
the “trunk” or hub of the Palm with theme
parks, marinas, shopping malls and restau-
rants.

Aluma Systems continues to expand its
project base within the Dubai construction
market. Aluma Systems’ projects in Dubai
include: the HSA Residential & Hotel develop-
ment for Meridien, the Burg Dubai Residents
Project, the Gate Project at the Dubai Finance

Centre and the Dubai Marina.

“The market in the UAE has changed
dramatically, in that the construction market
was price driven due to cheap and plentiful
labor. The labor pool has tightened consider-
ably, costs have risen, and efficiencies and
timetables have become ever more demand-
ing. Now, contractors and developers are
insisting on the signature efficiencies long
associated with Aluma Systems’ technolo-
gies, equipment and solutions,” stated Terry
Taylor, Aluma Systems’ General Manager,
Middle East.

Aluma Systems, based in Toronto, Canada,
was founded in 1972, is one of the largest
industrial scaffolding and concrete construc-

tion services companies with annual revenues

more than $ 250 MM. The company’s two
divisions, Concrete Construction (CC) and
Industrial Scaffolding Services (ISS) serve
scores of industries worldwide. Aluma
Systems CC delivers high-efficiency forming
and shoring equipment with unrivaled engi-

neering expertise to global projects ranging
from high-rise towers, airports and parking
garages to dams, stadiums, bridges, transit
systems and water treatment plants. Aluma
Systems ISS serves refineries, chemical
processing plants, shipyards, power plants,
pulp and paper mills, marine maintenance,
offshore oil rigs, mining and industrial
construction. Aluma Systems, an award
winning industry leader in safety, innovation
and quality, has 32 offices worldwide and a
growing international network of alliances
in 50 countries. For further information on
Aluma Systems and its services go to its
homepage: www.aluma.com.

'WANT TO GET IN CLOSE?

Who doasn't?
Meorer oparatamn can wirk closer Fan ever
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largesl ne ol shortradihus excavatan
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YANMAR,
Which is Right For You?

C12R Carrier Seven True Zero Tail Swing Two Compact Loaders
with 3-way ViO Series with Class Leading
Dumping Mini Excavators Lift Capabilities

True Zero Tail Swing with ViO Series
Yanmar. The Right Choice.

Super
Mini B08-3

}

—

Variable Undercarriage | ViO15  Vi020 Vio27 Vio3s Vio4o Vio50 Vio75
2ft.9in.to 2 ft. 3 in.
=2 YANMAR
A \\\ N
N 4 ®
YAN MAR TERRITORIES AVAILABLE

YOUR BEST PARTN ER FOR YANMAR For more information to become a dealer contact :

Maurice Paiement (regional manager)

BUILDING THE FUTURE Phone: 450-227-3205 Cell: 514-835-4578 Fax: 450-227-8238

E-Mail: mauricepaiement@cgocable.ca

YANMAR dealer list

Les Services Boom-Loc Inc. Raymond Lasalle Inc. Les Entreprises Michel Girouard Inc.  Ottawa Equipment & Hydraulic Inc.
Mercier, QC St-Thomas Cte Joliette, QC Victoriaville, QC Ottawa, ON

450-492-6699 450-756-2121 819-758-9566 1-877-707-4747 / 613-748-9000
Remorques Lewis Inc. Location Laurentides Mecano Mobile R.L. Inc. Amstein Lawn & Garden Co.

La Présentation (St-Hyacinthe), QC Ste-Agathe-des-Monts, QC Amaqui, QC North Bay, ON

1-877-796-5656 819-326-2655 418-629-8111 705-472-8500

Location Amos Les Entreprises Michel Girouard Inc.  Les Equipements J. Achard Ltée Hawkesbury Equipment & Rental Inc.
Amos, QC Laurier Station, QC Saguenay (Jonquiere), QC Hawkesbury, ON

819-732-8301 418-728-4534 418-548-7182 1-866-632-7368



IF YOU"RE'DRIVEN
TO OWN THE HIGHEST'IN'SATISFACTION,

THIS IS YOUR TRUCK.

Whatss it like to own a Sterling®? Ask a Sterling owner. Sterling Trucks received the
highest customer satisfaction ranking for conventional medium-duty trucks in the
J.D. Power and Associates 2003 U.S. Medium-Duty Truck Customer Satisfaction
Study™ Sterling conventional medium-duty trucks received a higher overall
product satisfaction ranking than any other manufacturer. The study evaluated
factors including engine, cab interior, and exterior design and styling. See your local
Sterling work truck expert to test drive a dependable medium-duty Acterra®and
L-Line. Or visit WWw.ster lingtrucks.com. And see real satisfaction at work.

J.D. Power and Associates 2003 U.S. Medium-Duty Truck Customer Satisfaction Study: Medium-Duty Truck
defined as Gross Vehicle Weight Class 5, 6, or 7 truck. www.jdpower.com

STERLING

T R U CK' S

You'll like the way we worl."

Call 1.800.STL-HELP for your local Sterling work truck expert.
ST/MC-A-330. Specifications are subject to change without notice. Sterling Trucks is registered 1SO 9001. ©2004, Freightliner LLC. Al rights reserved. Sterling Trucks is a member of the Freightliner Group. Freightliner LLC is a DaimlerChrysler Company.



